
 

 

Preparing Your Home for Sale 
 
The homes that sell quickly are the ones that are positioned to lead the market so that 
other competitors don't look as attractive by comparison. So suggestions to put the 
home in better condition or make the home more visually attractive are simply to 
broaden the home's appeal to the most buyers, which typically results in a more timely 
sale, and generally a higher sale price than those homes that have not been properly 
prepared for the market.  
 
Home preparation typically removes personal mementos, religious objects, and 
cultural items, helping prospective home buyers to feel at ease and to visualize their 
own belongings in the space.  
 
There is one sure-fire, simple, inexpensive way to supercharge your home staging 
efforts - organize! Here are the top suggestions to prepare your home for a successful 
sale.  
 

1. Repair  
Buyers discount repairs and deficiencies way beyond their actual costs, because of 
several reasons - they discount according to a psychological factor, and they don't 
necessarily know the true costs of repairs so they will tend to overestimate, and third 
they see it as the seller's job to make the home ready, so if the buyer has to do repairs, 
they want to be paid for their time and trouble. Another reason you want to do repairs 
is that obvious repairs heighten awareness, and buyers will look more critically and 
suspiciously at the house as a whole.  
 
By the same token, homes that are in good repair give buyers a sense of security, plus 
they can see themselves "living with" things they don't like more easily. They also think 
the home is worth what you are asking. Buyers will pay top dollar for well-maintained 
properties.  
 
Consider today’s time-sensitive masses. Many prospective homeowners hope to buy a 
home in “move-in” condition. Read: no repairs required. To meet this ideal, and make 
the sale, homeowners need to be proactive. Here are some ideal minor repairs to 
make:  
 
 



 

 

• Fresh paint inside and outside  
• Tighten and polish hardware  
• Repair cracks in sidewalks and driveways  
• Clean or re-grout kitchen and bathrooms  
• Repair dripping faucets  
• Fix sticking doors  
• Repair broken fencing  
• Replace badly worn carpeting  
• Polish hardwood floors  
• Replace a roof at end of its life 
 

2. Neutral Style  
Regardless of the quality of your tastes, every person is different and has their own 
unique style. That means your buyer wants a personalized home, too. So it stands to 
reason that making the home as neutral and clutter-free will make it easier for buyers 
to imagine themselves living in the home with their own things. As soon as you decide 
to put your home on the market, start cleaning out closets and getting rid of junk. Give 
yourself a goal - that you will have all the closets and clutter cleaned out three days 
before the MLS tour. You can also begin to store things in boxes in preparation for 
moving. A buyer will forgive moving boxes more readily than clutter. They can see you 
are serious about selling. You'll also be glad that much of the work toward moving is 
already done when you actually do go to contract.  

 
3. Clean Out the Closets  

Closets and storage are the third most important feature buyers seek in homes after 
number of bedrooms and baths. In your flurry to clean, don't throw everything into 
the closets - that is the first place your buyers will look! Instead get the family 
mobilized again to clean out at least one closet a day. Where to put the stuff? Throw it 
out, have a garage sale, give it to a charitable organization or put it in your just-rented 
storage facility.  
 
Pay special attention to:  
• Beds - make the beds daily; an unmade bed is like seeing you in your underwear to a 
buyer  
• Pets - sweep pet hair daily, keep dogs bathed, arrange pet care during open houses 
or showings • Plants - green or flowering only, trim bad leaves  



 

 

• Closets and Storage - If you can't see the back of the closet, it's too full; ditto for the 
pantry  
• Built-in drawers - must open freely and easily: again, watch for clutter  
• Countertops - keep free of clutter  
• Floors - have carpets cleaned; put down protectors; get wood floors refinished; 
sweep often  
 

4. The Home Office  
The problem: Big libraries with books, magazines, and files as well as big electronics 
like computers, printers, and shredders mean little extra, useable space. The solution: 
Toss magazines and newspapers first, as they are normally the easiest to part with and 
will give you a motivating "win" to start. Give away unwanted books to charity. Switch 
out a desktop computer for a laptop, opening up more room. Dust, label, and arrange 
the computer cables in an attractive manner. 
 

5. The bedroom closet  
The problem: Closets always look too small, especially to the ladies. The solution: 
Remove out-of-season clothing and accessories, and place them (neatly!) elsewhere in 
the home or a storage unit. Relocate or purge any items that don't belong in a clothes 
closet, like sports equipment, papers, and junk. Then situate the remaining inseason 
items as if on display in your favorite store or magazine.  

6. The kitchen  
The problem: As the heart of the home, the kitchen sees high-traffic volumes – and it 
normally looks worse for wear. The solution: Make your kitchen into an orderly 
command center. Remember: you want to make sure that your kitchen has everything 
you need to survive a crisis, not that your kitchen has just survived a crisis. Remove 
any small appliances you don't use on a daily basis. Chuck the junk mail, and use a tidy 
basket to hold bills and other essential paperwork. Clear the table and counters of 
anything "cluttery."  
 

7. The garage  
The problem: The garage is a catch-all for... well, everything. The solution: Pull 
everything out of the garage, purge the clutter, and then separate the remaining items 
into categories like auto accessories, camping equipment, yard tools, recycling 
containers, etc. Find a home for and use tasteful storage to display each category. The 
key to organizing a garage is to make use of the elevated space, like the walls for 
storage racks and ceiling for a false attic.  



 

 

 
8. The yard  

The problem: It's easy to ignore the dead patch of grass in the backyard because you 
have more pressing matters, but the outside of a home is reflective of the inside of a 
home. The solution: Have a "discovery session," where you walk around your house 
making a list of necessary outdoor improvements. Then schedule a daily to-do on your 
calendar, or outsource the tasks, until all items are crossed off.  
 

9. Bonus: The details  
The problem: If the would-be home buyer discovers you've skimped on the details, it 
takes the trust out of the buyer-seller relationship. The solution: Create a "house 
handbook" that includes information about the features of the home, like a list of paint 
colors by room, vendors for housecleaning and lawn care, maintenance records, and 
manuals for the appliances included with the property. Taking care of the details 
demonstrates to the home buyer that you have responsibly taken care of the home 
while it was in your possession. 
 
Prospective home buyers will be quick to judge your house, both inside and out, for 
any flaws. Following the above organizing tips could reduce your listing time on the 
market and help your house fetch more than one not properly staged.  
 

10. And Finally  
Look for easy, inexpensive, and quick ways to improve your home. Make it a family 
project. Paint does wonders, and gives that clean-slate feeling to the buyer. Paint is the 
minimum cosmetic improvement that buyers expect, so if you don't have fresh paint, 
they will assume nothing else has been maintained either. Put some seasonal flowers 
to add curb appeal to the front of the house. Change door knobs and cabinet handles if 
discolored, old or rattling. Put on new deadbolt locks. In today's competitive 
environment, the difference between whether a home sells quickly or not is often in 
how it is first introduced to the market. Your home must be at its best or it will 
immediately be discounted to "wholesale."  
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